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Fidelity offers a variety of programs on topics that are important to you and your clients.* Leverage 
our insight and resources to develop actionable strategies that can help you meet your clients’ goals.  
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RETIREMENT PLANNING
Retirement income planning   
Access resources to help start a conversation with clients and create retirement income plans. ■ ■ ● ■

Developing an effective income strategy
Consider investor portfolios from different perspectives. ■ ■ ● ■

Tax efficiency   
Learn about tax strategies for greater after-tax returns. ■ ●

Health care   
Gain a better understanding of health care costs and coverage in retirement to help clients  
create a financial plan.

■ ■ ● ■

Social Security   
Help clients maximize benefits by discussing options and strategies. ■ ● ■

INVESTOR BEHAVIOR
Behavioral finance
Understand what clients think and feel to help them reach their goals. ■ ● ■

Millionaire outlook   
Get insight to help attract and retain clients. ■ ■

Engaging female clients   
Learn how women are playing a more dominant role in investing, and access resources to take 
advantage of this opportunity.

■

OTHER RELEVANT TOPICS
Business development 
Leverage a wide variety of Fidelity resources from questions to worksheets which can help you 
identify specific new business opportunities.

■ ■

Planning for life’s big moments 
It’s life’s big moments that move us into action. Divorce, an unplanned retirement, a health 
concern, the loss of a loved one—these are among the moments that investors seek financial 
advice from a trusted professional.

■ ● ■

INVESTMENT PERSPECTIVES 

Capital markets and investment themes 
Focus on global market trends and the impact on client portfolios, learn about strategies and 
investment opportunities to help meet their goals.

■ ■ ● ■

Portfolio construction 
Explore resources to help you construct portfolios considering active and passive investments— 
equities, fixed income, international—as well as managers and time horizon.

■ ■ ●

Sectors  
See how sector funds can be used as building blocks for effective portfolio construction. ■ ■ ● ■

■	Available ●	Continuing education credits may be available

*  Please check with your firm about continuing education eligibility and availability of materials. 
Topics may change from time to time.

Not FDIC Insured • May Lose Value • No Bank Guarantee

For investment professional use only. Not for use with the public.



i.fidelity.com

Fidelity’s Institutional Insurance Subaccount Specialists is a dedicated team 
of specialists focused exclusively on Fidelity and FIAM Fidelity Institutional Asset 
Management portfolios in variable annuity, indexed annuity, variable and indexed 
universal life platforms. We offer financial advisors and insurance partners a wide range 
of products, resources, and support to help them reach their business objectives.

For investment professional use only. Not for use with the public.
Not NCUA or NCUSIF insured. May lose value. No credit union guarantee.
Information provided in this document is for informational and educational purposes only. To the extent any investment information in this material is deemed to be a 
recommendation, it is not meant to be impartial investment advice or advice in a fiduciary capacity and is not intended to be used as a primary basis for you or your 
client’s investment decisions. Fidelity and its representatives may have a conflict of interest in the products or services mentioned in this material because they have a 
financial interest in them, and receive compensation, directly or indirectly, in connection with the management, distribution, and/or servicing of these products or services, 
including Fidelity funds, certain third-party funds and products, and certain investment services.
The information provided herein is general and educational in nature and should not be construed as legal advice or opinions. Any guidance provided by Fidelity is 
educational in nature, is not individualized, and is not intended to serve as the primary or sole basis for your investment or tax-planning decisions.
Third-party trademarks and service marks are the property of their respective owners. All other trademarks and service marks are the property of FMR LLC or an  
affiliated company. 

Before investing, have your client consider the investment objectives, risks, charges, and expenses of the fund or annuity and its 
investment options. Contact Fidelity or visit i.fidelity.com for a prospectus or, if available, a summary prospectus containing this 
information. Have your client read it carefully.
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